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ROTARY GOLDEN ROUND TABLE
"Honor Among Thieves"
(Buyer-Seller Relationships)

The Rotary Club of (Name City) in cooperation with Radio Station

brings you a projection of the drama you have just heard--a discussion by

—_

local community leaders of the application of that story to (Name City).

We have heard a story of buyer-seller relationships, and we know that such
relationships are & vital part of every community., They ere the basls of
business., (Name City) has a reputation as a good business center--but how
good are the buyer-seller relationships of our city? Do locel merchants
ever run misleading advertising? Do (Name City) merchantes ever try to take
unfair advantage of their competitors? Would you say that the price policy
in retsil business in our community is a good one? As a consumer, do you
have confidence in our merchants? Do you enjoy doing business with them?
These are some of the guestions we are going to discuss--and today's panel
is composed of three members of the (Name City) Rotary Club who are well
qualified to lesd the discussion. They are:

Mr, _A ; (Identification) ;
Mr, _EB ; (Identification! :
and Mr. C " (Tdentification) .

Mr, A, we think of Rotary as a service club, and I've always heard that
Rotary Club members try to maintain high standards in the conduct of their
btusinesses and professions. Before we really get well inte this discussionm,
it might be a geod idea to know more about those etendards, Can you tell
us in a general way just what Rotary expects of its members in the way of
buyer-seller conduct?

When we become members of the Rotary Club, we are told that a Rotarian is
expected to encourage high ideals and correct practices throughout his
profession and in the general trade of which his particular business 1s a
part, To make every member's obligation clear to him, Rotary has set forth
its ideals of vocatlonal service in this form: As a Rotarian, it ie my
purpose: to regard my business or profession as my opportunity to express
myself in service to society, as well as & mesns to materlal gain....to
maintain the dignity and worthiness of my calling by the acceptance and
promotion of high standards and the elimination of gQuesticnable practices....

to value success in my vocation as a worthy ambition when achieved as a
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(CONT,) result of service to society but to accept no profit ner
distincetion which arises from unfair advantage, abuse of privilege or
betrayal of trust,.,.,to recognize that any sound transaction muet be
governed by practices which bring satisfaction to all parties concermed,
and to esteem it s privilege, in my profession or business, to serve
beyond the strict measure of duty or obligation.

Well, certainly if every Rotarian adheres to those standards, it should be
a pleasure to do business with Rotarians,

That statement of ideals doesn't confine itself to Rotarians, though,
You'll notice that a part of the Rotarian's obligation is to accept and
rromote high standarde and eliminate questionable practices not only in
his own firm but throughout the line of business he happens to he in,

In other words, Mr, B, you want your competitors te observe high business
standards, too,

We want our vecation to be one of which we can be proud, And when a
business or profession is conducted on a high level, every member of that
business or profession profits, A few misguided unethical operators can

btring discredit to everyone in & particular line of work,

Then the (Name City) Rotary Club's committee on buyer-seller relatione is
concerned with the activities of merchants gutside the Rotary Club as well
ag in 1t?

Certainly., Every business man in sny community should be concerned about
high standards in all businese in his community, If (Name City) enjoys a
reputation ag a place where business is conducted on a high ethical level,

every merchant profits from that reputation,

We are concerned with buyer-relations, too. Buyer-seller relations are
more than the relationship which exists between the owner of a hardware
store, for example, and his customers, It is alsc the hardware owner's
relationship with his suppliers, FEach merchant is in a dual buyer-seller
role,

Exactly what is the job of the (Wame City) Rotary Club's buyer-seller
relations comnmittee,

Our bagic goal is to develop in business and professional men a will to
make busginess work in the public interest. If business is to work in the
public interest, it muet cbserve sound practices,







